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VIgION'
INTER}{ATIONAI PEOPLE

GROUPTo be filled by an applicant only (do not copy)

The undersip;ned declares his wish to enter into an independent Distributor's contract a'ith "VISION" (hereina{ter as Contract).

As <VISION> Distributor I undertake to observe terms and conditions specified on the back and carry out my activity
in compliance with these terms and conditions and requirements of the legislation in force.

Data relating to "Vision" l)istributor's status:

"Vision> is an association of distributors n'hich applies principles of distribution. Dishibutor's Guide

Book including Marketing Plan is issued to the Distributor together with the Contract. Products
distributed bY this method include health - improving preparations, beauty goods, eiectrical and
electronic appliances and equipment, both software and hardware, clothes, produced or sold by the
firm as well as any other products md seNiceswhich "Vision" may decide to sell in future (hereinafter

refened to as Products or <Vision> Products).

Wmings relating to "Vision" Diskibutor's activityl
Before you sign the Contract:

a) please read it through carefullv md make sure that vou have taken knowledge of all the
details of the "Vision" llistributor's Cuide Book;
b) take notice of the followingr
- we advise vou to consult with a lahner before I ou sign the Contract;
- yield to no promises for easv money without anv efforts;
- any commercial activitv is at a commercial risk.

PLEASE READ THROUCH CAREFULLY THE CONTENT ON THE OTHER SIDE BEFORE YOU SIGN THIS.

Distributor's signature

For and on behalf of 'VISION HOLDINGS Limited"

Date _

)1
V'--

411 Nicosia,

FULL NAME OF HUSBAND

FULL NAME

DATE OF BIRTH PLACE OF BIRTH

ADDRESS: STREET, HOUSE

CITY

REGION

POSTAL CODE

HOME PHONE NUMBER

BER OF HUSBAND/WIFE (for familv contracts

ADDRESS: STREET, HOUSE CITY

REGION POSTAL CODE COUNTRY

HOME PHONE NUMBER BUSINESS PHONE NUMBER

Attention! Please check that Sponsor's Details form has been filled correctlv!

24a, Archimedus Street, Engomi, 2 Cyprus



CONDITIONS OF THE VISION

In case if any of the terms and conditions listed below fail to be obserued or information tiven on

the reverse of the Contract is inadequate and false the Distributor can be immediatelv applied

measures of responsibility as established includin6 cancellation of the Contract in a unilateral way

u'ithout any indemnification.

"Vision Holdings Limited" (hereinafter referred to as "Vision" or "Company") is an association of
Distributors acting on the basis of the principle of direct distribution of products of products and (or)

seroices, namelv, health-improving preparations, beauty products, clothes, as well as any other
productsorseryices which theCompanymay decidetodistr ibuteat anymoment.

1. Everv neu' Distributor shall have the right to enter into the present Contract. be of the full legal

age and irr full capacitv, and meet the Distributor's requirements specified in the "Distributor's Guide
Book" of the Compan\ ' .

2. Every neu' Disiributor shall undertake to sign one Contract lvith the Company only and conlirm

that he has no any interest in anv other sphere of commercial activitv of the Company except those

cases when this is e):presslv permit ted in the .Distr ibutor 's Cuide Book" and is separately approved
by the Companv or its representations.

3. Afier signing the present Contract the Distritrutor becomes an independent non-exclusive
disir ibutor providing house-to-house distr ibut ion of products and seroices. The main task of the
Disir ibutor is distr ibut ion of "Vision" products by wav of searching for purchasers. The Distr ibutor
has the r iEht lo recrui t  new distr ibutors and undertakes to teach and train them so that they turn, could
become Distr ibutors of the Company.

i[- To bccome a u\/ision" Distributor no investments are required. But the Distributor is oniy
necessary to buy a Starter kit of "Vision' assortment of h,hich is determined by thc Company and may
bechanged from t inreto t ime.

5. The Distriirutor tnav get rewards in accordance with the Marketing Plan where in it is foreseen to
get commissions from the activities of Distributors of his group. Scale of commissions is described in
detai ls in ihe "Distr ibutor 'sCuide Book" and in theMarket ingPlan rvhich mav bechanged from t ime
to t imebv decision ofthe Company.

\Vhen making contacts $' i th potent ial  distr ibutors the Distr ibutor is not authorized to give
guarantees as regards supposed earnings or al lorv himself  to make unfeasible statements whatsoever

in respect to earnings, products or Market ing Plan.

6. ln the case i f  the Distr ibutor fai ls to ful f i l l  the esiabl ished "Visionu condit ions for purchase and
distr ibut ion of the l rroducts among the f inal  consumers u, i ih in a month, i re mav not claim for
commissions for this month. Besides, should the Distr ibutor fai l  to ful f i l l  the terms and condit ions of
distr ihut ion of the products among f inal  consumers within. l  (Four) months running he shal l  forfei t  the
r ight to his troup of Distr ibutors.

The Distr i t rutor having made no purchases h, i thin ,1(Four) nonths running shal i  keep his sponsor

but on the f i f th month the whoie group of the Distr i t 'utor shal l  be taken up to his upper act ive sponsor
notwiihstanding the factthat the activitvcan be subsequently recommenced. This is called "degrade".
Should the Dist f ibuto.fai l  to make a purchasewithin (6Six) months after degradehisContract shal l  b€
cancel led.

7. l  he main task r f  the Distr ibutor is distr ibut ion of products bv way of search for f inal  consumers.
Therefore, the Distr ibuto. is obl iged to distr ibute major part  of  purchased products before he
purchases (orders) new products from the Companv of i ts reptesentat ions.

' lhc 
Companv e\presshl declares that purchase of products with the onlv purpose of gaining

commissions is sir ic i lv forbidden and contradicts the let ter and the spir j t  of  the Market ing Plan for the
reason that i t  makes possible to gain commissions undeseivedlv.

S . S h o u l d t h e D i s t r i b u t o r i s i n v o l v e d i n d e b t t o w a r d s t h e  C o m p a n y t h e C o m p a n y s h a l l d e d u c t t h e
adequate anlount from the commissions pavable to the Distr ibutor.  Besides, fai lure to pay the cost of
pfoducis ord. ' red anci purchased from the Companv's representat ions shal l  entai l  cancel lat ion of the
Contraci  inrmediately after receipt by the Company of an appropriate not i f icat ion. Al i  commissions
paYable before canct ' l lat ion of the Contract shai l  be paid to the Distr ibutor by "Vision" less the
aforesaiLi  amount ol  indebtedness.

9 The l l istr ibutor undertakes not to distr ibute .Vision" products through trading network
(siores, shlrps, * ,arehouses etc.)  which is not provided by the Companv and the Market ing Plan as
specif iecl  in delai ls in the <Distr ibutor 's Guide Book,.

1 0. The Companv shal l  provide guarantees to the Distr ibutor and, corresponrl ingly,  to the f inal

consumers higt qual i tv of products to be distr ibuted. In this connect ion, any return of products may be
performed bV the Distributor subject to prior consent of the Company only and in strict compliance
x, i th the legislat ion in force regu lat ing protect ion ofconsumer r ights.

Thc Distr ibutorbears a sole responsibi l i tv for anv possiblecharges, expenses and lossesconnected
with his act iv i t ies because the lai ter is ful ly independent.  Such responsibi l i ty can not be imposed to the
Compan,v.

r  11. Ihe l ] istr ibutor undef iakes to expand the net lvork of agents under his wardship, make
al 'ai lable to new,lv re.rui ted Distr ibutors appropriate i raining, demonstrate them the best way of
presentation and deljvery of products to the final consumers. Therefore, the Distributor undertakes to
be in cont inuous contact ni th newly recrui ted by him Distr ibutors so that to provide them adequate
taininE and assistance in developing theircommercial  act iv iet ies- The Distr ibutordeclares that l .e has
taken knowledge of special  rules of recrui t ing of new members which ar specif ied in the (Distnbutor 's
( luide Book" anci ur L. lertakes obsen'at ion of these tu1es.

r l2.  lheDistr ibubrshal lnotmakeanyrseofnames,emblems,marksandothersymbolsownedbythe

Compinv without written pemitoftheCompany to do this. Besides, he shall notadvertise the products

orcommerclal techniques of (Vision, h'ithoutprior wiltten permit ofthe Company to do this.
'l 

he Distributor undertakes to advertise the products or "Vision" Marketing Plan in strict compliance
rvith the terms accepted in thedocumentationelaborated and distributed by the Company.
r 13. The Distributor undertakes to keep confidential any information relating to the Company
including comnrercial  secrets of "Vision" and also prevent from spreading information that could
injure business reputat ion ofthe Company.
. 14. The Cornpanv and the Distributor mav cancel the Contract in a unilateral way subject to prior
notification of the other party by a special declaration. In case of cancellation of the Contract on the
Distributor's initiaiive the latter is released from any contractual liabilities to the Contract on the
Distr ibutor 's ini t ia i ive the lat ter is released from anv.ontractual l iabi l i t ies to the Company relat ing to
the Market ing Plan, and he shal l  forfei t  the r ight to r{rui t  new agents and, iherefore, to commissions
pavments. His group shall be entirely trans{erred to his sponsor without reshtutionright.

The Disiributor having terminated the Contract or whom the Contract has been terminated with by
decision of the Company shal l  have the r ight to sign a new contract in 1(One) year from the date of
cancel lat ion.

Cancel lat ion of the Contact only with the purpose ofreplacement of the sponsoris forbidden.
Date ofcancel lat ion ofthe Contract isthe datewhen theCompany makesa decision onthisissue.
15. In case ofcancel lat ion ofthe Contract theobl igat ions ofthe Distr ibutor to the Company shal l  be

DISTIRBUTOR'S CONTRACT

reseNed as retards the products having been already provided to him by the Company or i ts agencies
subject to terms listed in items 16-18.

15. l f the Distr ibutor gives a not ice ofhis intent to terminate the Contract ear l ier than 14 (Fourteen)

davs after its signing the Distributor shall have the right to demand, within 14 (Fourteen) days
fol lowing the date of special  declarat ion, reimbursement of amounts paid by him to the Company or
its agencies less:

a) amounts payable or which have been already paid for products that have been delivered and
paid bythef inal  consumers;

b) value of the order for products that have been already delivered to the Distributor and not
returnedbyhim or accepted by a person unauthorized by.Vision"to dothis;

c) value of the order lor products retumed, but damaged at the Distr ibutor 's faul t  or the amount
e.1ual to the vl lue of dama6eJ proJ ucr\ .

17. In the care i f  the Distr ibutor gives a not ice of his intent to cancel the Contract later than 14
(Fourteen) daysafter the date of i ts s iEningthe matter of return oftheproducis purchased by him from
the Company or i ts agencies shal l  be sett led in a way as the Company mav think f i t  in everv certain
case. However,  in anv case 100i4 return of amounts paid by the Distr ibutor is not admissible Ior such
cancel lat ion of the contract.

18. 1f  cancel lat ion of the Contract is in i t iated by "Vision" the Companv or i ts representat ions are
eniitled to accept its products from the Distributor, if the), think it necessary, at price and on tenns
f ixed by the Companv independeni lV.

19. The present Contract is val id within I  (One) year from the date of i ts registrat ion bv the
Companv. Upon expirat ion of the Contract the present Contract shal l  be extended for a new simi lar
period and onthe same terms and when cauying out by the Distributor his obligations under item 4 of
the present Contract in the case i f  ei ther pariv does not declare i ts intent ion to cancel the contrct  at  least
1 (One) month pr iorto the expirat ionoftheContract.

20. The Distr ibutor considers and acknowledges his act iv i ty to be ful ly independent.  He f inds his
cl ients and provides home del ivery of the products on the regular basis as an independent Distr ibutor,
wi ihout breaking the legislat ion in force.

The objective of the present Contract is not establishment o{ partner reiationship within the
association or societv or relations oI "emplover-employee' type between the Distributor, his Sponsor,
members of his group sponsored Lry the Distr ibutors and/or the Company or i ts representat ions. The
Distr ibutof is not ent i t led to enter into any obl igat ions and/ or carry on negot iat ions on behalf  of

"Vision" or imposeresponsibi l i tv onthe Company or i ts tepreseniat ionsin whateverform.

21.The Distl-ibutor shall bcar sole responsibilitv for expenses on management of his commefcial
activitv as$'ell as his taxand social commitments.

Either the Company or i ts representat ioms under anv circumstances shal l  not and can not be
responsible for obsen'at ion the tax legislat ion by the Dist i lbutor as wel l  as adequate account ing and
payment by the Distr ibutor of taxes and fees charged to the commissions amounts or any other

Pavnrents to the Distr ibutor.

22. The Distributor confirms that he has received the <Distributor's Guide Book,- The commercial
pilnciples set forth in this Cuide Book can tc revised by the Company due to commercial o.
economical necessity. The Distributor's dutv is to follow any chantes in these principles as well as
methods and procedures establ ished b\. the Company.

23.The Distr ibutor aff i r rns that he has taken knowledge of the Market ing Plan and undersianding

of the rvay of his act iv i tv.  He acknorvledges thai  no one in his declarat ions gave him a hope as i f  he can
gain revenues, guarantees or der ive any other benef i t  f rom his commercial  act iv i ty rv i th "Vision,
without any effort ,  and declares that he does not base himself  on the hope of such kind in his desire to
become a Distr ibutor.  The Distr ibutor is qui te conscious that his success depends on his abi l i t ies and
real ef forts and he shal l  not gain anv other commissions except as st ipulated by the "\r is ion'5r
rewardingpian which mav be revised from t ime io t ime by decision of the Companv.

24. The Distributor is infonned and accepts that the Companv may varv terms and conclitions of
the present Contract as well as the commercial principles and Marketing Plan. These amendments
shal l  be brought to the not ice of the Distr ibutor in wri t ing and obl igatory for ful f i l lment,  and the
Distr ibutorshal l  be act ingincompliance with thenew terms andcondit ions. Theamendments shal l  be
announced ihrough ei ther a special  bul let in or information in magazines open to general  use or
notification enclosed to the products package. Any amendments shall become effective in 30 (Thirtv)
days upon notification of this by the Companv. The aforesaid alterations can be brought to the notice
of the Distributor th.ough the Companv's representations as weil.

25. The rights and oblitations of the Distributor under the present Contract and, accordingly, his

status of the <Vision's" Distributor can be assitned to one of his relative onlv subject to they are not
Distributors ofthe Companv at the time of assignment and by the written consent of the Companv-

26. The act iv i ty of the Distr ibuto. shal l  be car. ied out in compl iance s' i th the legislat ion rul ing in

the place of his activity. The Distributor undertakes to act stricily within the legal, social and tax norms

and standards regulatinghis activity.

More ovet during thevaiidity ofthe present Contract the Distributor is obliged to prevent from anv
activity of himself which could rival his commercial activity with "Vision" stipulated by the preseni

Contract, inpadicular, adveftise and dist.ibutethe products which maybe competitive h,ith the (Vision"

products, as well as act as a Dstritlutorof othercompanies applvingin theirwork nlethods of distribution
of producis and/or seroices through a multilevel netuork marketing and diret sales. The Distribuior
shallnotpqformanvillegal commercialactivitiesorabusesuchactivities.

Violation by the Distributor of the obligations set forth in the present item shall be deemed an

uncondit ionalground fo! cancel lat ion ofthe Contractby ini t iat ive ofthe Company.

27.The Distr ibutorundertakes to,@mpiywiththe fol lowintpr inciples ofhonestv and frankness:
- to adequately describe the products;
- io expressly specifv coditions of purchase, tuarantees, vaiidity and servicin&
- to t iveto thel inal  customers enought imetomakedecisionon purchase;
- to treat the final customer kindly and putno excessive pressure ifthe suggested pioduct does not

sat isfyhis demands atthat t ime.

28. The Distributoracknowledges that he has read and understood the terms and conditions of the
present Contract, the "Distributor's Cuide Book" and the "Ethicai Code" which constitute the legal

and moral basis for relations between the Distributor and "Vision,. Anv other circumstances or
warranty or guarantee shall bevalid only if they are made in the form of a special written agreement.

Provisions of the present Contract the !Distributor's Cuide Book" and the "Ethical Code" shall

const l tutea contractual basis forrelat ions betweenthe Distr ibutor and.Vision,.
In case of anv discrepancies and contradictions in interpretation of the provisions of the present

Contract, the (Distributor's Cuide Book" and the "Ethical Code" the present Contract only shall

prevai l  and have the highe' t  legal force.

29. All differences and disputes which may arise from the present Contract or in connection with
its execution if thev fail to be settled by negotiations shall be submitted for settlement io the

appropriate judicial authorities in accordance with the regulations ruling on the territory of the
Distributo!'s activity.


